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NOTICE: Sorry But You Do NOT Have the Right to Reprint or Resell this Report!
You Also MAY NOT Give Away, Sell or Share the Content Herein

ALL RIGHTS RESERVED: No part of this publication may be transmitted, reproduced or copied in any form
whatsoever, electronic, mechanical, including photocopying, faxing, recording or by any information
storage or retrieval system without the express permission (written, signed and dated) of the author(s).

DISCLAIMER AND/OR LEGAL NOTICES:
The information presented herein represents the view of the author as of the date of publication.

Because of the rate with which conditions change, the author reserves the right to alter and update his
opinion based on the new conditions. The report is for informational purposes only. While every attempt
has been made to verify the information provided in this report, neither the author nor his
affiliates/partners assume any responsibility for errors, inaccuracies or omissions.

Any slights of people or organisations are unintentional. If advice concerning legal or related matters is
needed in any way connected with this publication, the services of a fully qualified professional should
be sought. This report is not intended for use as a source of legal or accounting advice in any way. You

should be aware of any laws which govern business transactions or other business practices in your country

and/or state. Any reference to any person or business whether living or dead is purely coincidental.
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Foreword.
Hi,

This is a report written by Tony Shepherd. | got a copy, thought it was very
good, and decided to buy the White Label version so | would have the rights
to pass it on to my subscribers.

(If you’re not a subscriber but somehow got a copy of this, and would like to get these sort
of free gifts (and a lot more) you can join my list at my main site here).

Al means everything is changing very quickly, but the basics still remain the
same — it’s just that Al means it's now much easierto reach your first $1k
online, provided you know what to do with it.

This report shows you how — and I've added a few extra tips along the way

@)

Ve bl

.0 %

TicketyMarketing.com FIRST $1K A MONTH... WITH Al


https://ticketymarketing.com/
https://ticketymarketing.com/

Introduction.

If you're reading this, you're probably where | was years ago - desperate to
make your first proper money online but maybe also struggling with conflicting
advice about funnels, platforms, and all those other methods...that DO
work...but still leave you trying to decide which path to choose

So | wanted to come up with a fast strategy that allows anyone to make their
first $1k online...so they can prove to themselves they CAN do it...

And boost their confidence to try more long-term strategies to build a ‘proper
business from - one that can change your life forever

But it all starts with showing yourself that you can make your first four figures
in any way possible.

Here's what nobody tells you: making your first $1,000 online isn't about
having the perfect business.

It's about proving to yourself that you CAN do this.
Once you hit that first grand, everything changes.

Not just your bank balance - your entire mindset shifts.
I've been teaching this exact strategy for years.

It's helped hundreds of people hit their first $1K.

But now things have changed...because Al has just made it ridiculously
easier.

The core strategy hasn't changed, but the painful bits?
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They're pretty much gone thanks to ChatGPT, Claude, Gemini etc

Think of it like this - you have to walk to the shops every day for groceries.
The strategy is still "get groceries."

But now someone's given you a car.

Same destination, fraction of the effort, comfy seat, warm arse, dry when it’s
raining and back in time to watch daytime telly.

That's what Al does for this strategy.

It's my ‘Earn Your First $1,000 Online...Updated With Al
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Part 1: The Truth About
Making Your First $1K

Why Most People Never Make It
Quick ‘thing’ about failure...
Not to depress you, just to show you exactly what NOT to do.

Most wannabe marketers spend months doing everything except making
money.

They're choosing fonts, designing logos, watching YouTube videos about
"mindset" and buying course after course.

They're like someone who wants to open a restaurant but spends six months
choosing curtains instead of learning to cook.
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Here's the brutal truth: 95% of people who try to make money online
never actually create anything fully.

Not because they're stupid and not because they're unlucky.
Because they focus on the wrong bloody things.

They try to build Microsoft when they should be building a simple income
stream or way of getting money into their bank account

The real barriers that nobody talks about are simpler but more insidious than
you think.

Perfectionism makes you believe you need everything to be perfect before
you start - your website, your product, your email sequence.

Rubbish.
You need to start messy and improve as you go.

Then there's information overload where you've bought seventeen courses
and you're trying to implement all of them at once.

It's like trying to learn Spanish, French and Chinese on the same day.

Pick one thing and do it properly (this was my personal demon)

Then there’s the instant gratification trap that gets nearly everyone.

You send three emails, make no sales, and so you quit.

That's like going to the gym once and wondering why you don't have abs yet.

And analysis paralysis?
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You spend three days choosing between Aweber and GetResponse when
you should be writing emails.

The tool doesn't matter.

The using it really does though.

The people who succeed aren't usually the smartest.

They're not the most talented.

They're definitely not the ones with the best websites (you seen mine? LOL)
They're the ones who put offers in front of people consistently, don't quit after
a week, focus on making money rather than looking professional, and actually
implement what they learn.

And now, with Al, even the "consistent" part can be automated.

There's literally very few excuses left.

The Original Method That Changed Everything

Back in the day (we're talking 2010), | was broke and desperate.
I'd tried everything - affiliate marketing, AdSense, selling on eBay.
Nothing stuck...or at least nothing stuck well enough to really work
Then | stumbled onto something that changed everything.

It wasn't sexy and it wasn't revolutionary.
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But it worked.
Here's a perfect example of how simple this can be.

Back then, every newbie thought they needed a helpdesk or they weren't a
"real" business.

So | found free helpdesk software called Hesk.
| hired someone to install it and document the process - write it down for me.
Total cost was about $30.

| turned that into a product called "How to Install a Professional Helpdesk for
Free" and sold it for $27.

But here's where it gets interesting.
| also offered a Done-For-You installation service for $197.
I'd charge $197, pay someone $100 to do it, and pocket $97 pure profit.

The whole thing bored me to tears...but it made me over $1,000 in the first
month.

That helpdesk example taught me loads..

Find something people want, offer multiple ways to get it, include at least one
higher-ticket option, automate the selling process, and follow up relentlessly.

This works because you're not trying to create the next Facebook.

You're just solving small problems for money!
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How Al Makes It 10x Easier
Remember that helpdesk example?

Today, with Al, | could set that entire business up in days instead of a few
weeks

Research used to take two to three days of googling competitors, reading
forums, analysing what sells, what doesn’t and finding affiliate programs.

Now with Al, you can do it in two to three hours by asking it to analyse the top
ten helpdesk solutions, compare features and pricing, identify main customer
complaints, and spot affiliate opportunities.

Writing sales copy used to eat one or two days of staring at blank pages,
writing terrible first drafts, rewriting everything, and still not being happy with
it.

Now it takes one or two hours.

You tell Al to write sales copy for a $27 guide on installing free helpdesk
software, target small business owners who think helpdesks are expensive,
and include a lot about the outcome and why it's essential for their business
Email sequences are the worst for many wannabes - planning what to write,
attempting to write thirty emails, second-guessing everything, and probably
giving up after email seven could take days, maybe weeks

Now it takes an afternoon.

You ask Al to create a thirty-day email sequence promoting five products, mix

educational content with soft pitches, and write in a conversational British
style or whatever tone you want.
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It's not just about speed though
Al removes the two biggest success-killers: writer's block and perfectionism.

You never stare at a blank page again, and Al gives you "good enough”
instantly, which you can improve.

When you remove these barriers, suddenly that $1K target looks achievable.

Because it is.
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Part 2: The Core Strategy

Stop Building, Start Selling

Right, brass tacks time baby.

You need stuff to sell and people to sell it to.

Everything else is procrastination (even if you're pretending it’s ‘preparation’)
You need ten things to sell.

Why ten?

Because if you only have one product and it doesn't convert, you're stuffed.

Ten gives you options.
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Eight of those should probably be affiliate products, at least to start with...
because creating ten products will take you months, and looks like a very
daunting task from the starting line

Your product mix should include five to six entry-level products in the $10-50
price range.

Look for proven sellers with good gravity scores on ClickBank, recurring
commissions are gold, and tools and software convert best, especially if you

have no proof or rep.

Then add two to three profit makers in the $197-$497 range like higher-ticket
courses or coaching.

Just one good sale here means you've hit your week's target.

(These often have better sales pages too because vendors spend more on
copywriting)

Finally, include one ‘home run’ product at $997 or above.

This is your "one sale equals month sorted" product.

Back when | wrote this strategy the research took a fair chunk of time. Now
with Al it’s a lot easier.

Open ChatGPT or your Al of choice and ask it to find the top ten affiliate
programs in your niche with details on commission rates, gravity scores,
average earnings per sale, and product type.

Let it do the boring research while you focus on the selling.

The psychology behind this mix really matters.

Lower-priced products build trust and get people into your ‘eco-system’ and
basically to build trust
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Mid-tier products are where you make consistent money.

High-ticket products are where you make real money from the same amount
of work ;)

Some people will only buy cheap.

Others are ready to invest at the highest tier - straight in a premium level
Having all three means you're ready for everyone.

Creating your own first product doesn't have to be complicated either

The fastest path is the case study approach where you solve a problem,
document how you did it, and sell that documentation.

If you installed WordPress, you can sell "How | Installed WordPress in 10
Minutes." (Old example - more up to date might be using Canva or creating a
GPT)

If you set up Facebook ads, you can sell "My First Profitable Facebook Ad
Campaign."

People will pay for shortcuts, and your personal experience is unique and
valuable.

Al makes product creation absurdly simple.

Tell it the problem you solved and ask it to create a product outline with ten
main sections, three subsections for each, clear learning outcomes for each
section, and a suggested price point with justification.

Then ask it to write each section in detail with examples, actionable steps,
and common mistakes to avoid.
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You can create a solid forty-page guide in one afternoon that would have
taken a week before.

This, as you've probably realised...is HUGE. Al can now solve the problems
for you, and you can sell those problems on to people who don’t realise this is

possible.

A busy restaurant manager or gym owner is not going to be up to date withe
the latest Al possibilities...

And neither is a green newbie who needs a squeeze page, lead magnet and
60 day email follow-up sequence ;)

Get People Into Your World

Traffic without a list is like pouring water into a bucket with no bottom.

You make a sale today, then tomorrow you start from zero again.

If I could give you one life-changing (in biz terms) piece of advice it would be
this - never start each month from a position of having zero revenue coming

in.

Recurring income, re-billing commissions solve this...and so does having a
list.

Building a list means every new subscriber is a potential customer forever.
Your list is your business.

Everything else can disappear tomorrow and you'll be fine if you have a list.
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Your website can go down, your products can get banned, affiliate programs
can close, but your list is yours.

You can email them about anything, anytime.

That's power...and revenue opportunity

The lead magnet is your bait.

It needs to solve one specific problem for one specific person.

Not "how to make money online" but "how to write your first sales email that
converts."

Specific beats general every time.
Your lead magnet should be consumable in well under an hour, solve one
urgent problem, create a quick win that builds trust, and naturally lead to your

paid products.

If your lead magnet is about writing sales emails, your paid product could be
a complete email copywriting course.

Creating lead magnets with Al is ridiculously fast.
Ask it to create a lead magnet for people struggling with a specific problem,
structure it as a checklist, template, mini-course, or cheat sheet, make it

actionable and practical, and include three ways it leads to your paid product.

You'll have a solid lead magnet in less time than it takes to read it.
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ant A Shortcut?

One of the easiest ways to build your list is by giving away useful reports
and guides that naturally lead people towards the products you
recommend.

To make this process easier, | created a tool called Affiliate Giveaway
Builder.

Simply tell it what affiliate product you are promoting and it will help you
create a complete giveaway report designed to pre-sell that product for
you.

= You can learn more here

For traffic, you may need to buy it initially.
Free traffic takes months to build.
Solo ads are the fastest way to test your funnel.

You can buy a hundred clicks for fifty to seventy quid and know within twenty-
four hours if your funnel works.

Look for sellers with good ratings on Udimi, start with small tests of one
hundred clicks, track everything, and scale what works.

Don't mess about with social media marketing or SEO when you're starting.

Those take six months to work, and you need sales this month.
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Setting up your squeeze page requires nothing fancy.

A simple headline that calls out your specific audience, a single specific
benefit, a lead magnet image or mockup, an email opt-in form, and nothing
else.

Too many people try to be clever here.

Don’t do that.

Simple converts better than clever every time.

Present Offers Everywhere

Your email list exists for one reason: to buy things.

If you're not presenting offers, you're not making money.

It's that simple.

The autoresponder sequence is where the magic happens.

You need at least thirty emails loaded before you send any traffic.

These emails should mix content and sales in a natural way.

Education builds trust, stories create connection, and offers make money.

You want people looking forward to your emails, not dreading another sales
pitch.

Your first email should deliver the lead magnet immediately, introduce
yourself briefly, explain what they'll get from your emails, and include a PS
with a soft pitch for your lowest-priced product.
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This sets the tone that yes, you'll teach them things, but yes, you're also
running a business.

The email frequency debate is simple: daily is ideal, but three times per week
minimum.

Less than that and people forget who you are.

More than daily and you risk annoying them, though some niches handle
twice-daily just fine.

The key is consistency.

Pick a schedule and stick to it.

Using Al for email writing changes everything.

Give it your product, target audience, desired tone, and ask for thirty email
topics mixing how-to content, stories, mistakes people make, myth-busting,
and product recommendations.

Then ask it to write each email with an engaging subject line, conversational
opening, one main point, story or example, natural product mention, and call
to action.

You can create a month of emails in an afternoon.

The offer integration is where most people fail.

They write brilliant content emails with no offers, or they write pushy sales
emails with no value.

The sweet spot is teaching something useful while mentioning how your
product makes it easier.
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For example, an email about writing headlines could end with "And if you
want 197 proven headline templates that convert, grab my copywriting swipe
file here."

You gave value, then offered more value for money.

Follow Up Like Your Rent Depends On It
Most - not all but most - sales happen after multiple touches.

If you only email someone once about a product, you're leaving 70% of your
money on the table.

Following up isn't pushy - it's professional.

The fortune is in the follow-up.

When someone doesn't buy immediately, they're not saying no forever.
They're saying "not right now."

Your job is to be there when "right now" becomes now ;)

Some people need to see an offer seven times before they buy.

If you give up after two emails, you never get their money.

Creating effective follow-up sequences means mentioning the same product
from different angles (that’s a biggie in itself)

For example...

Email one focuses on the problem it solves.
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Email two shares a testimonial or case study.
Email three addresses the main objection.

Email four adds urgency with a deadline or bonus.
Email five is the final call.

This isn't repetitive - it's thorough.

Al can write your entire follow-up sequence in minutes, and from all these
angles too!

Tell it you're promoting a product at a specific price, give it the main features
and benefits, and ask for a five-email follow-up sequence.

Specify that each email should approach the product from a different angle,
include different subject lines, address different objections, and increase
urgency progressively.

Done.

The psychology of follow-up matters too

First email: "Here's something useful."

Second email: "Here's why it works."

Third email: "Here's proof it works."

Fourth email: "This won't be available forever."

Fifth email: "Last chance, seriously."

This progression feels natural and doesn't come across as desperate.
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Part 3: The Al Revolution

What Changes...and What Doesn't

Al changes the execution, not the strategy.

You still need to sell things people want.

You still need to build trust before asking for money.
You still need to follow up.

The difference is Al handles the time-consuming parts so you can focus on
the important parts.

What Al cannot do is understand your audience like you do.

It can't test your funnel or track your stats.
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It can't build relationships with your list or develop your unique voice over
time.

It can't make strategic decisions about which products to promote or which
traffic sources to use.

These remain your job.

What Al can do brilliantly is research, writing, content creation, idea
generation, technical problem-solving, and eliminating blank page syndrome.

It handles the grunt work so you can focus on strategy, relationships, and
money-making decisions.

The hybrid approach wins.

Use Al for first drafts and research, then add your personality and experience.
Use Al for structure and outlines, then fill in your stories and examples.

Use Al to overcome writer's block, then edit for your unique voice.

This combination is faster than doing it all yourself and more authentic than
using Al alone.

Avoiding Al mistakes means never using Al output directly without editing.

The tone is often wrong, it can be factually incorrect, it lacks your personality,
and it's obvious when you haven't personalised it.

Al gets you 80% of the way there, but you need to finish things off
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The Tools That Matter

You don't need dozens of tools.

You need a few good ones used consistently.

The minimal tool stack includes an autoresponder like GetResponse or
Aweber, a page builder like ClickFunnels or WordPress with Elementor, a
payment processor like Stripe or PayPal, and Al tools like ChatGPT or
Claude.

That's it pretty much - everything else is optional.

Your autoresponder is arguably your most important tool.

This is where your business lives.

Choose one that allows unlimited emails, has good deliverability, includes
basic automation, and fits your budget.

Systeme, GetResponse and Aweber all work fine.

Don't overthink this choice.

Pick one and move on.

For landing pages, you need something simple.

If you want easy and don't mind paying, use ClickFunnels.

If you want free and don't mind learning, use WordPress with Elementor.
Both work.

Both convert.
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The design matters less than the offer.
Systeme.io is another great choice.
Al tools are of course your secret weapon.

ChatGPT is brilliant for writing and research, especially the Plus version with
GPT-4.

Claude is excellent for longer-form content and detailed analysis.
Both are cheap or free.

Use them relentlessly.

Free alternatives exist for pretty much everything.

Google Docs for writing, Canva for graphics, MailerLite for email if you're
starting with under 1000 subscribers, and WordPress for pages.

You can launch this entire business for under fifty quid...although you’ll need
(and want) to upgrade as you earn more

Don't use money as an excuse.

Real Examples You Can Steal

Let me show you exactly how this works in practice with real examples you
can model.

Example one:

The Health Niche Lead Magnet. "7 Foods That Destroy Your Gut Health."
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This lead magnet takes fifteen minutes to create with Al and speaks to a
specific problem.

The follow-up sequence promotes a gut health supplement affiliate program,
a course on healing leaky gut, and a done-for-you meal planning service.

Three products, one audience, multiple price points.

Example two:

The Business Niche Lead Magnet. "The 10-Minute Business Plan Template."
This solves an immediate problem for new entrepreneurs.

The follow-up sequence sells a business planning course for $97, a business
mentorship program for $497, and offers done-for-you business plan writing
for $1,997.

Same audience, progressively higher tickets.

Example three:

The Self-Improvement Niche Lead Magnet. "The 30-Day Confidence
Challenge."

This provides immediate value and creates engagement.

The sequence promotes books about confidence as Amazon affiliate links, a
confidence-building video course for $197, and offers one-on-one confidence
coaching for $997 per month.

Mix of low, mid, and high ticket. The pattern is consistent across all niches.

Solve one specific problem with your lead magnet.
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Build trust through valuable email content.

Present multiple offers at multiple price points.

Follow up consistently.

Let Al handle the heavy lifting of research and writing.

This formula works in literally any niche.
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Part 4: Your 30-Day Action Plan

Week 1 - Setting Up Shop
Your first week is about laying the foundation.
This isn't glamorous work, but it's essential.

Day one through day seven, you're building the machine that will make you
money on autopilot.

Day one is niche selection and product research.
Spend two hours maximum on this.
Pick a niche you understand or can research quickly.

Use Al to find ten affiliate programs in that niche with commission details.

TicketyMarketing.com FIRST $1K A MONTH... WITH Al



https://ticketymarketing.com/

Choose one niche, commit to it for ninety days minimum, and resist the urge
to change direction every week.

Day two is creating your lead magnet.

Use Al to create a simple PDF guide, checklist, or template.
Make it specific, actionable, and valuable.

Spend three hours on this including formatting.

Don't make it fancy, make it useful.

Day three is setting up your autoresponder.

Sign up for Systeme, GetResponse and Aweber

Set up importing your lead magnet.

Create your welcome email.

This takes about two hours including the learning curve.

Follow their tutorials.

It's simpler than you think.

Ask Al who can scan FAQ sections quicker than you if you're really stuck
Day four is building your squeeze page.

Use a template from ClickFunnels or a WordPress plugin (or one of the ones
from Systeme)
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Keep it simple with a headline, three bullets, an opt-in form, and an image of
your lead magnet.

This takes two to three hours.

Don't go all Picasso, just get it done and live.
Day five is writing your first week of emails.
Use Al to create seven emails.

Edit them for your voice.

Load them into your autoresponder.

Set them to send daily.

This takes three to four hours.

These don't need to be perfect, they just need to exist.
Day six is setting up payment processing.
Connect Stripe or PayPal to your page builder.
Test a transaction.

Make sure money can actually flow to you.
This takes one hour.

Don't skip this step or you could set yourself up for a big headache when you
go live, but people do.

Day seven is final testing and first traffic.
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Send yourself through the entire funnel.
Check every link.

Read every email.

Make sure it all works.

Then buy one hundred clicks from TrafficZest or Udimi.

This takes two hours plus the cost of traffic. You're now live.

Week 2 - Building Your Machine

Week two is about creating content and offers.

You've got traffic starting to flow.

Now you need to convert that traffic into customers.

Days eight to ten is writing more emails.

You want at least thirty emails loaded before you scale traffic.

Use Al to create email outlines, then write them in batches.

Aim for ten emails per day over three days.

Each email should provide value and mention at least one product.

This is your money-making machine.
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Day eleven and twelve is creating your first product.

Use the case study method.

Document how you solved a problem.

Use Al to structure it and fill in gaps.

Create a simple sales page.

Price it at $27 to $47.

This takes two full days, but you now have your own product to sell.
The margins are better, and you control everything.

Day thirteen is setting up your first proper promotion.

Choose one affiliate product and write a dedicated email sequence just for it.
Five emails over five days.

Load them into your autoresponder at the appropriate places.

This sequence will run forever, making you money while you sleep.
Day fourteen is analysis and adjustment.

Check your stats.

How many people opted in?

How many opened your emails?

Did anyone buy anything?
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This data tells you what to fix.
Low opt-ins mean fix your squeeze page.
Low opens mean fix your subject lines.
No sales mean fix your offers or traffic quality.
If you collate the numbers you can ask Al to tell you what it means - to run
you a full report. It will tell you where the blockages are, the things that are
working and what you need to change.
Week 3 - Testing and Tweaking
Week three is where amateurs quit and professionals get profitable.
You've got data now, so use it.
Day fifteen through seventeen is split testing.
Create three different subject lines for your best emails.
Create two different headlines for your squeeze page.
Send 50-50 traffic to each and see which converts better.
Let Al generate variations for you.
Test one thing at a time and keep what works.
This systematic approach finds money you're currently leaving on the table.

Day eighteen and nineteen is adding scarcity and urgency.
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Add countdown timers to your offers.

Create limited-time bonuses.

Make offers expire.

Scarcity is uncomfortable for some people, but it makes money.
People need a reason to buy today instead of "someday."

Give them that reason.

Day twenty is survey day.

Email your list and ask what they're struggling with.

Actually read the responses.

These responses are gold. T

hey tell you exactly what products to promote, what content to create, and
what language to use.

Let your audience tell you how to sell to them.

Of course now you can let Claude read your emails and read and analyse
them for you, and present you with a report of what you need to create ;)
Day twenty-one is optimisation day.

Based on your data and survey responses, rewrite your worst-performing
emails.
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Update your squeeze page.
Adjust your follow-up timing.
Small improvements compound.

A 10% improvement in five areas doubles your income.

Week 4 - Scaling to $1K

Week four is where it all comes together.

You've tested, you've tweaked, and now you scale what works.

Day twenty-two through twenty-five is traffic scaling.

If you're profitable with one hundred clicks, buy five hundred.

If five hundred works, buy one thousand.

This is simple maths.

Know your numbers.

If you make $200 from $100 in traffic, buying more traffic is a no-brainer as
long as you keep an eye on the numbers and results to make sure they

behave.

Many people fail here because they're afraid to spend money to make
money.

Day twenty-six is launching your first high-ticket offer.
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Create a $497 or $997 version of what you're already selling.

This could be done-for-you services, group coaching, or an advanced

training.

You need fewer sales to hit your targets with higher prices. One $997 sale is
worth thirty-three $27 sales, but it doesn't require thirty-three times the work.

Days twenty-seven and twenty-eight is content multiplication.

Take your best email and turn it into a blog post, social media content, and a

YouTube script.

The same content can work across multiple platforms.
Use Al to repurpose everything.

This brings in free traffic to supplement your paid traffic.

Day twenty-nine is partnership day.

Find three people in adjacent niches and propose email swaps.

They mail your offer to their list, you mail their offer to yours.
This doubles your reach overnight.

Most people say yes because it's free traffic for them too.
Day thirty is celebration and planning day.

Check your numbers. If you're not at $1K yet, you're close.

Calculate what you need to change to get there.
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Maybe it's more traffic, maybe it's a higher-ticket offer, maybe it's better
follow-up.

You have enough data now to know exactly what lever to pull.

The Numbers That Matter

Let's talk maths because $1K per month is just a numbers game once you
understand it.

If you're selling a $27 product with a 2% conversion rate, you need fifty sales
to hit $1,350.

At 2% conversion, that's 2,500 visitors to your squeeze page at 50% opt-in
rate, which means 5,000 clicks.

If clicks cost $0.60 each, that's $3,000 in traffic for $1,350 in revenue.
That doesn't work.

But if you're also selling a $197 product that 0.5% of people buy, that's
thirteen sales for another $2,561.

Now you're at $3,911 revenue from $3,000 in traffic.

That does work.

Add a $997 product that 0.1% buy and you get five more sales for $4,985.
Now you're at $8,896 revenue from $3,000 in traffic.

That really works
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This is why you need multiple products at multiple price points.

The low-ticket products get people buying.

The mid-ticket products make you profitable.

The high-ticket products make you wealthy.

All three working together create a business that actually makes sense.
Understanding your metrics means tracking everything.

Opt-in rate tells you if your lead magnet is compelling.

Open rate tells you if your subject lines work.

Click-through rate tells you if your content is engaging.

Conversion rate tells you if your offers resonate.

Each metric reveals exactly what to improve.

The break-even strategy changes everything.

So give Al your numbers and ask for a full report - a full breakdown.
When your front-end breaks even, you can scale infinitely.

If you spend $100 on traffic and make $100 on front-end sales, you've
acquired customers for free.

Everything they buy later is pure profit.

This is how the big players dominate.
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They can afford to break even or even lose money up front because they
know the lifetime value of a customer.

Common Mistakes and How to Avoid Them

Let me save you some pain by highlighting the mistakes | see repeatedly.
Mistake one is trying to build an audience before you have offers.
People do this backwards.

They try to build a huge list, then wonder what to sell them.

Start with offers, then build an audience interested in those offers.
The audience is worthless without offers that convert.

Mistake two is promoting too many products at once.

Your list gets confused.

Pick five products maximum for your first ninety days.

Promote them repeatedly from different angles.

People need to see an offer multiple times before they buy.

Promoting fifty products at once each sells nothing. Create them as you sell
the previous ones.

Mistake three is quitting too soon.

You send a hundred clicks, make no sales, and assume it doesn't work.
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That's not enough data.

You need at least five hundred clicks to know if a funnel converts.
Preferably a thousand.

A hundred clicks is a test, not a verdict.

Mistake four is not following up enough.

You promote a product once and move on.

Nope.

Create a five to seven email sequence for each major product.
Hit them from multiple angles over multiple days.

The fortune is in the follow-up, but only if you DO actually follow up.
Mistake five is ignoring the data.

Your autoresponder tells you exactly what works.

Which emails get opened? Which links get clicked?

Which offers get bought?

This data is gold.

Look at it weekly.

Adjust based on what it tells you.
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Flying blind is bloody expensive.

Mistake six is making everything complicated.

You don't need sixteen different traffic sources.

You don't need a custom-coded website.

You don't need professional videos.

You need a simple funnel that converts, good offers, and enough traffic.

Everything else is procrastination...you’re building when you should be
selling.

Advanced Al Prompts That Make Money

Let me give you the exact Al prompts | use to create money-making content
quickly.

For email sequences, try this: "Create a five-day email sequence promoting a
$197 course about [topic]. Day one is value-based introducing the problem.
Day two is a story about transformation. Day three is social proof and
testimonials. Day four is objection handling. Day five is urgency and final call.
Write in a conversational British style with a slightly cheeky tone.”

Or whatever your voice is
For sales copy, use: "Write sales copy for a $[price] product about [topic].
Include a headline that calls out the specific audience, three pain points

they're experiencing, the big promise with a specific result in a
specifictimeframe, seven benefit bullets, three testimonials marked as
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placeholders, risk reversal or guarantee, three scarcity elements, and a clear
call to action."

For split testing, ask: "Give me ten variations of this [headline, subject line, or
call to action]: [original text]. Make them progressively more bold and direct.”

For content ideas, try: "Generate thirty email topics for a [niche] audience.

Mix how-to content, stories, myths, mistakes, case studies, and news
commentary. Each should naturally lead to one of these products: [list them].

For objection handling, use: "List the ten main objections someone would
have to buying a $[price] product about [topic]. For each objection, write a
paragraph that addresses it without being defensive."

For higher ticket offers, ask: "Based on this $27 product [describe it], create a
$197 advanced version with details on what's included, a $497 group
coaching program with structure, and a $997 done-for-you service with
specifics. Include what makes each worth the price jump."

These prompts give you professional-quality content in minutes instead of

hours. The key is being specific about what you want. Vague prompts give
vague results. Detailed prompts give detailed, usable content.

Scaling Beyond $1K

Once you hit that first $1K, everything changes.

Not just your bank balance - your entire mindset shifts.
You've proved you can do this.

Now it's time to scale.
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Going from $1K to $10K is easier than going from zero to $1K.
Here's why...

You have proof that kills your imposter syndrome and confirms the system
works.

You have data showing what emails get opens, what products sell, and what
traffic converts.

You have an audience that's growing, where every new person is a potential
customer for life.

You have systems running automatically while you focus on scaling, not
operating.

The three ways to scale are straightforward.

More traffic means if you're profitable at five hundred clicks per month, buy
five thousand.

Higher prices mean launching a $997 product where one sale nearly hits your
monthly target.

More products mean every product you add increases your revenue per
customer.

Do all three and $10K per month is inevitable

Conclusion: Your Next Move
Right, we've covered a lot.

Your head might be spinning, that’s normal for most newer marketers
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Here's what's not normal:
Actually doing something about it.

The only two things that matter are starting today, not tomorrow or Monday,
and following the system without modifying or improving it first.

Just follow it exactly as written.

Your day one checklist is simple.

Pick your niche in five minutes.

Find ten products to promote in one hour with Al.
Create your lead magnet in one hour with Al.
Sign up for an autoresponder in ten minutes.
Write your first email in fifteen minutes.

That's less than three hours to launch a business.
You've spent longer watching Netflix today.

The Al advantage you can't ignore is real.

Five years ago, this strategy took months to implement.
Today, with Al, it takes weeks.

Maybe days if you're focused.

You have no excuse.
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The tools are there.
The strategy is proven.
The Al makes it easier than ever.

My promise to you is this: if you follow this system, properly follow it and not
give up half way through, you will hit $1K per month within ninety days.

Probably sooner.

How do | know?

Because I've taught this method to hundreds of people
And they didn't have Al to help.

The real question isn't "Will this work?" because it will.
It's not "Can | do this?" because you can.

The real question is "Will | actually do this?"

Because here's the brutal truth.

The difference between those making $10K per month and those making
nothing isn't talent.

It's not luck. It's not even hard work.
It's simply that they started.

Then they kept going.
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Your first $1K is waiting.
It's sitting there waving, waiting for you to claim it.

You just need to stop overthinking, start implementing, let Al handle the
heavy lifting, and focus on the money, not perfection.

Here’s the thing...that first $1K isn't just money.

It's proof.

Proof that you can do this.

Proof that the internet money thing is real.

Proof that you're not destined to trade time for money forever.
| was where you are.

Desperately frustrated.

Reading everything but doing nothing.

Then | stopped planning and started doing.

Made every mistake possible.

But | kept going. Now | work three hours a day and make more than most
doctors.

Not because I'm special.
Because | followed a system.

This system.
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Your turn.
Stop reading. Start doing.

Your first $1K is thirty days away...but only if you start today.
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Recommended Next Steps
1. Build Your Email List (Primary Recommendation)

If there is one lesson | hope you take from this report, it is this:

Build a list.

And if you are just starting out, my top recommendation is Systeme.
With a free Systeme account, you can build landing pages, collect
subscribers, send emails, create sales funnels and even sell your own

products, all from one platform.

It gives you everything you need to start building an online business without
paying for multiple tools or expensive monthly subscriptions.

Get Your Free Systeme Account Here

Once your Systeme account is set up, your next job is to create something
valuable to give away in exchange for an email address.

2. Create Lead Magnets Faster

Once you have a list-building platform, the next question is:
What are you going to give people in exchange for their email address?
One of the easiest ways is to create useful reports, checklists and mini guides

that naturally lead people towards the products you recommend.

That's exactly why | created Affiliate Giveaway Builder.

It helps you create:
v Lead magnets
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v Giveaway reports
v/ Bonus reports
v Pre-selling PDFs

Helping you create the kind of lead magnets this report talks about in a
fraction of the time.

Learn More Here
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